
ERIP grants. This analysis, which was conducted for those with and without sales, excludes all ERIP

grants. Table 6.2 provides the data from which Figures 6.2 and 6.3 were derived.

While the data in Fig. 6.3 are the most representative. data available to date concerning

funding for ERIP technologies, they are not representative of ERIP inventions as a whole, Some 40%

of the participants shown in Fig. 6.3 were part of the subsample of inventions identified as having the

greatest neru-term sales potential. As a result, these data over-represent those inventions in the later

stages of development and those that have been more successful.

Table 6.1 Classification of Funding Sources

INTERNAL SOURCES

Personal ●inventor’s own savings
●friends and relatives
●fi.mds from the development team
●private stock offerings

Nonfinancial
●sweat equity
●in-kind contributions of customers or suppliers

Corporate
●revenue generated through sales or royalties of the

ERIP technology
●internal finds from other sources of revenue
●loans from customers or suppliers

EXTERNAL SOURCES

Commercial ●R&D limited partnerships
venture capital fhms
●other outside investors

Public Stock Offerings ●stock offering

Lending Institutions ●Iong-term loans to cover development costs, real
estate purchases, etc.

●short-term loans to cover inventory, etc.

State and Local Agencies ●state and local grants and R&D contracts
●loans from state and local agencies

Federal Agencies , ●federal agency R&D contracts and grants “
●loans from federal agencies

—–—...

F@re 6.3 suggests that success in the market goes to inventors who invest personal resources

and raise significant amounts of corporate and commercial money. Technologies that have entered

the market have acquired considerably greater funding than those that have not yet had sales. This

holds true in aggregate and for each of the eight types of funding except government support and

non-financial support. ERIP inventions with no sales have, on average, received more than twice as

much support from other public sources, and have absorbed as much uncompensated sweat equity as

inventions with sales.

6.5


